Dot Hill Announces Acquisition of
Cloverleaf Communications

CARLSBAD, Calif., Jan. 5 /PRNewswire-FirstCall/ -- Dot Hill Systems Corp. (Nasdaq:
HILL), a provider of world-class, entry level and midrange external RAID storage arrays for
OEMs, Open Storage Partners and System Integrators, today announced that it has entered
into a definitive purchase agreement to acquire Cloverleaf Communications Inc., a privately
held software company and an emerging leader in advanced heterogeneous storage
virtualization and unified storage technologies. The acquisition is intended to significantly
broaden Dot Hill's reach into the storage virtualization, data management services software
and unified storage markets.

Cloverleaf's administrative headquarters are in Woodbury, New York and its research and
development facilities are in Israel. The company's advanced virtualization and unified
storage software products have been deployed for several years by a wide range of end users,
including financial, legal and entertainment media companies as well as government agencies
who require scalable performance and fully featured storage resource management for
medium to large scale storage deployments. Cloverleaf's intelligent Storage Network (iSN)
software products are designed to work heterogeneously across all vendors' storage arrays and
support a common suite of advanced data management services. The iSN products provide
significantly improved returns on investment for end users by consolidating data and disaster
recovery management under a single pane user interface regardless of storage type or vendor.

Cloverleaf was formed in 2001 when it acquired its core product technology from Elta
Systems / Israel Aerospace Industries (IAl), a multi-discipline systems research and
development company. This technology was derived from hundreds of man-years of
development related to high performance, secure communications and networking systems
and has been proven in mission-critical military and commercial applications. Cloverleaf had
secured investments primarily from leading venture capital firms in Israel. As part of the
transaction, a number of Cloverleaf's founders, including Elic Yavor and Yosi Klein, will be
joining Dot Hill Systems. Dr. Yavor and Mr. Klein were part of the core development team
from ELTA Systems / 1Al and bring many years of development experience to Dot Hill.

Cloverleaf's products are entirely software based and run on standard Intel architecture
hardware. The suite of products provide unified management and support of any vendor's
storage arrays and include features such as storage virtualization and pooling across mixed
vendor SAN and NAS storage, thin provisioning, automated tiered provisioning, data
migration, advanced snapshot, FCDP (Frequent Consistent Data Protection), synchronous and
asynchronous replication and remote disaster recovery at host speeds of up to 24GB/s rates. In
addition, Cloverleaf's virtualization and data management services support both file and block
I/0 with Fibre Channel and NFS/CIFS protocol support. The iSN products can also be
clustered for near linear performance gains with up to 12 controllers being deployed in a
single configuration.

"The addition of Cloverleaf's products to the Dot Hill portfolio complements our existing
storage array and software offerings while extending our reach into adjacent and emerging
markets such as cloud based storage and storage virtualization,” said Dana Kammersgard,
president and chief executive officer of Dot Hill. "This transaction is intended to quickly



elevate us beyond the storage array market and establish Dot Hill as a technology leader in the
higher margin storage software market. Cloverleaf had invested over $43 million dollars and
nine years of development in these products that provide data management services such as
clustered virtualization, synchronous and asynchronous replication, thin provisioning, FCDP
and automated storage tiering across a mixed and diverse storage array base. The iSN
products specifically address the complex, heterogeneous requirements of most end user
environments. They solve critical customer problems in a unified manner and as a result,
represent key growth areas within our target markets. We expect that our existing and
prospective OEM and channel partners will be very interested in considering these products as
we prepare them for launch later this year.”

"This acquisition is in line with our previously stated objectives to transform Dot Hill into a
storage software and solutions focused company,” continued Kammersgard. "Cloverleaf's
products accelerate this plan by as much as two years and with the breadth of features they
provide, we believe we can compete very well with both the virtualization appliance
companies as well as with the newer storage companies who bundle similar features that
operate solely on their own array products.”

"We expect this acquisition could be accretive to our financial results in 2011," said Hanif
Jamal, Senior Vice President and Chief Financial Officer of Dot Hill Systems. "Adding this
new technology represents a key step in the transformation of our business to a more
software-centric financial model as we can extend Dot Hill's products and solutions into
higher value add, higher margin areas within the storage markets we serve. Dot Hill's strong
balance sheet and improving financial results have enabled us to make this important
acquisition to accelerate the next phase of our technological evolution. We believe we will
meet our guidance of $62 to $67 million in revenue for the fourth quarter of 2009, a non-
GAAP loss in the 1 to 7 cent range and expect to end the year with $55 to $60 million in cash
and cash equivalents."”

"I am excited that Dot Hill and Cloverleaf Communications are merging to create innovative
solutions to advance storage technology for a wide range of customers,” said Eddy Shalev,
Chairman of Cloverleaf Communications Inc. and Founder and Managing Partner of Genesis
Partners. "By combining Cloverleaf's experienced team and robust products with Dot Hill's
strong development, sales, marketing and customer support capabilities, I believe we can
rapidly grow the customer base for the iSN products. The investors and management of
Cloverleaf have shown our confidence in this combination by accepting Dot Hill common
stock as a significant portion of the acquisition consideration. This demonstrates our belief
that the combined organization will be worth more than the two organizations independently."

Under the terms of the agreement, Dot Hill will purchase the company for cash of $2.5
million plus approximately $9.5 million in shares of unregistered Dot Hill common stock
based on the 30 day trailing average closing price of the common stock as of December 31,
2009. Additional details of the transaction have been provided in the Current Report on Form
8-K filed today by Dot Hill with the Securities and Exchange Commission.

The acquisition has been approved by the Board of Directors of Dot Hill Systems and the
principal shareholders of Cloverleaf Communications. Although subject to customary closing
conditions, the transaction is expected to close by the middle of January 2010. The transaction
does not require the approval of Dot Hill's shareholders.






